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PRESENTATION OF FINANCIAL AND CERTAIN OTHER INFORMATION

Definitions and terminology

LEINT3

Unless indicated otherwise, or the context otherwise requires, references herein to “ArcelorMittal”, “we”, “us”,
“our” and the “Company” or similar terms are to ArcelorMittal, formerly known as Mittal Steel Company N.V.
(“Mittal Steel”), having its registered office at 24-26, Boulevard d’Avranches, L-1160 Luxembourg, Grand Duchy
of Luxembourg, and, where the context requires, its consolidated subsidiaries. References to the “ArcelorMittal
group” and the “Group” are to ArcelorMittal and its consolidated subsidiaries. ArcelorMittal’s principal subsidiaries,
categorized by reporting segment and location, are listed below.

For the purposes of this annual report, the names of the following ArcelorMittal subsidiaries as abbreviated
below will be used where applicable.
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Name of Subsidiary Abbreviation Country
NAFTA

ArcelorMittal Dofasco G.P. ArcelorMittal Dofasco Canada
ArcelorMittal México S.A. de C.V. ArcelorMittal Mexico Mexico
ArcelorMittal USA LLC ArcelorMittal USA USA
ArcelorMittal Las Truchas, S.A. de C.V. ArcelorMittal Las Truchas Mexico
ArcelorMittal Long Products Canada G.P. ArcelorMittal Long Products Canada Canada
Brazil and neighboring countries (''Brazil'')

ArcelorMittal Brasil S.A. ArcelorMittal Brasil Brazil
Acindar Industria Argentina de Aceros S.A. Acindar Argentina
Europe

ArcelorMittal Atlantique et Lorraine S.A.S. ArcelorMittal Atlantique & Lorraine France
ArcelorMittal Belgium N.V. ArcelorMittal Belgium Belgium
ArcelorMittal Espafia S.A. ArcelorMittal Espafia Spain
ArcelorMittal Flat Carbon Europe S.A. AMFCE Luxembourg
ArcelorMittal Galati S.A. ArcelorMittal Galati Romania
ArcelorMittal Poland S.A. ArcelorMittal Poland Poland
ArcelorMittal Eisenhiittenstadt GmbH ArcelorMittal Eisenhiittenstadt Germany
ArcelorMittal Bremen GmbH ArcelorMittal Bremen Germany
ArcelorMittal Méditerranée S.A.S. ArcelorMittal Méditerranée France
ArcelorMittal Belval & Differdange S.A. ArcelorMittal Belval & Differdange Luxembourg
ArcelorMittal Hamburg GmbH ArcelorMittal Hamburg Germany
ArcelorMittal Ostrava a.s. ArcelorMittal Ostrava Czech Republic
ArcelorMittal Duisburg GmbH ArcelorMittal Duisburg Germany
Africa and Commonwealth of Independent States

("ACIS")

ArcelorMittal South Africa Ltd. ArcelorMittal South Africa South Africa
JSC ArcelorMittal Temirtau ArcelorMittal Temirtau Kazakhstan
PJSC ArcelorMittal Kryvyi Rih ArcelorMittal Kryvyi Rih Ukraine
ArcelorMittal International Luxembourg S.A. ArcelorMittal International Luxembourg Luxembourg
Mining

ArcelorMittal Mining Canada G.P. and ArcelorMittal ArcelorMittal Mines and Infrastructure Canada Canada
Infrastructure Canada G.P.!

ArcelorMittal Liberia Ltd ArcelorMittal Liberia Liberia

JSC ArcelorMittal Temirtau ArcelorMittal Temirtau Kazakhstan
PJSC ArcelorMittal Kryvyi Rih ArcelorMittal Kryvyi Rih Ukraine

The business formerly carried on by ArcelorMittal Mines Canada Inc. is now carried on by ArcelorMittal Mining Canada G.P. and

ArcelorMittal Infrastructure G.P.

In addition, unless indicated otherwise, or the context otherwise requires, references in this annual report to:

*  “production capacity” are to the annual production capacity of plant and equipment based on existing

technical parameters as estimated by management;

*  “steel products” are to finished and semi-finished steel products, and exclude raw materials (including
those described under “upstream” below), direct reduced iron (“DRI”), hot metal, coke, etc.;

*  “sales” include shipping and handling fees and costs billed to a customer in a sales transaction;
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“tons”, “net tons” or “ST” are to short tons and are used in measurements involving steel products (a short
ton is equal to 907.2 kilograms or 2,000 pounds);

“tonnes” or “MT” are to metric tonnes and are used in measurements involving steel products, as well as
crude steel, iron ore, iron ore pellets, DRI, hot metal, coke, coal, pig iron and scrap (a metric tonne is equal

to 1,000 kilograms or 2,204.62 pounds);

“Articles of Association” are to the amended and restated articles of association of ArcelorMittal, dated
April 27, 2016;

“crude steel” are to the first solid steel product upon solidification of liquid steel, including ingots from
conventional mills and semis (e.g., slab, billet and blooms) from continuous casters;

measures of distance are stated in kilometers, each of which equals approximately 0.62 miles, or in meters,
each of which equals approximately 3.28 feet;

“DMTU” or “dmtu” stands for dry metric tonne unit;
“real”, “reais” or “R$” are to Brazilian reais, the official currency of Brazil;

“US$”, “$”, “dollars”, “USD” or “U.S. dollars” are to United States dollars, the official currency of the
United States;

“AUDS$” or “AUD” are to Australian dollars, the official currency of Australia;
“C$” or “CAD” are to Canadian dollars, the official currency of Canada;
“CNY” are to Chinese yuan, the official currency of China;

“KZT” are to the Kazakhstani tenge, the official currency of Kazakhstan;
“UAH” are to the Ukrainian Hryvnia, the official currency of Ukraine;

“euro”, “euros”, “EUR” or “€” are to the official currency of the European Union (“EU”) member states
participating in the European Monetary Union;

“ZAR” are to South African rand, the official currency of the Republic of South Africa;
“Ps.” or “MXN” are to the Mexican peso, the official currency of the United Mexican States;
“special bar quality” (“SBQ”) are to special bar quality steel, a high-quality long product;

“downstream” are to finishing operations, for example in the case of flat products, the process after the
production of hot-rolled coil/plates, and in case of long products, the process after the production of
blooms/billets (including production of bars, wire rods, SBQ, etc.);

“upstream” are to operations that precede downstream steel-making, coking coal, coke, sinter, DRI, blast
furnace, basic oxygen furnace (“BOF”), electric arc furnace (“EAF”), casters & hot rolling/plate mill;

“number of employees” are to employees on the payroll of the Company;

“Significant Shareholder” are to a trust (HSBC Trust (C.1.) Limited, as trustee), of which Mr. Lakshmi N.
Mittal, Mrs. Usha Mittal and their children are the beneficiaries, or (where the context requires) prior
owners of the Significant Shareholder’s stake in ArcelorMittal;

“GMB” are to the Group Management Board, the former senior management body which was replaced by
the CEO Office as of January 1, 2016. The CEO Office, supported by six Executive Officers, makes up the
Company’s senior management;



e “CEO Office” are to the Chief Executive Officer, Mr. Lakshmi N. Mittal, and the Chief Financial Officer,
Mr. Aditya Mittal;

»  “Executive Officers” are to those executives of the Company who are supporting the CEO Office and
jointly with the CEO Office represent the senior management of the Company;

*  “brownfield project” are to the expansion of an existing operation;
» “greenfield project” are to the development of a new project;

*  “coking coal” are to coal that, by virtue of its coking properties, is used in the manufacture of coke, which
is used in the steelmaking process;

e “direct reduced iron” or “DRI” are to metallic iron formed by removing oxygen from iron ore without the
formation of, or passage through, a smelting phase. DRI can be used as feedstock for steel production;

*  “iron ore fines” are to ultra-fine iron ore generated by mining and grinding processes, that are aggregated
into iron ore pellets through an agglomeration process or used as sinter feed;

*  “jron pellets” are to agglomerated ultra-fine iron ore particles of a size and quality suitable for use in steel-
making processes;

*  “sinter” are to a metallic input used in the blast furnace steel-making process, which aggregates fines,
binder and other materials into a coherent mass by heating without melting;

*  “energy coal” are to coal used as a fuel source in electrical power generation, cement manufacture and
various industrial applications. Energy coal may also be referred to as steam or thermal coal;

*  “metallurgical coal” are to a broader term than coking coal that includes all coals used in steelmaking, such
as coal used for the pulverized coal injection (“PCI”) process;

*  “run of mine” or “ROM?” are to mined iron ore or coal to be fed to a preparation and/or concentration
process;

*  “wetrecoverable” are to a quantity of iron ore or coal recovered after the material from the mine has gone
through a preparation and/or concentration process excluding drying;

*  “CIS” are to the countries of the Commonwealth of Independent States; and
» the “Spanish Stock Exchanges” are to the stock exchanges of Madrid, Barcelona, Bilbao and Valencia.
Financial information

This annual report contains the audited consolidated financial statements of ArcelorMittal and its consolidated
subsidiaries, including the consolidated statements of financial position as of December 31, 2016 and 2015, and the
consolidated statements of operations, other comprehensive income, changes in equity and cash flows for each of
the years ended December 31, 2016, 2015 and 2014. ArcelorMittal’s consolidated financial statements were
prepared in accordance with International Financial Reporting Standards (“IFRS”) as issued by the International
Accounting Standards Board (“IASB”).

The financial information and certain other information presented in a number of tables in this annual report
have been rounded to the nearest whole number or the nearest decimal. Therefore, the sum of the numbers in a
column may not conform exactly to the total figure given for that column. In addition, certain percentages presented
in the tables in this annual report reflect calculations based upon the underlying information prior to rounding and,
accordingly, may not conform exactly to the percentages that would be derived if the relevant calculations were
based upon the rounded numbers. This annual report on Form 20-F includes net debt and operating working capital,
which are non-GAAP financial measures. ArcelorMittal believes net debt and operating working capital to be
relevant to enhance the understanding of its financial position and provides additional information to investors and
management with respect to the Company’s operating cash flows, capital structure and credit assessment. Non-
GAAP financial measures should be read in conjunction with and not as an alternative for, ArcelorMittal’s financial



information prepared in accordance with IFRS. Such non-GA AP measures may not be comparable to similarly titled
measures applied by other companies.

Market information

This annual report includes industry data and projections about the Company’s markets obtained from industry
surveys, market research, publicly available information and industry publications. Statements on ArcelorMittal’s
competitive position contained in this annual report are based primarily on public sources including, but not limited
to, publications of the World Steel Association. Industry publications generally state that the information they
contain has been obtained from sources believed to be reliable but that the accuracy and completeness of such
information is not guaranteed and that the projections they contain are based on a number of significant
assumptions. The Company has not independently verified this data or determined the reasonableness of such
assumptions. In addition, in many cases the Company has made statements in this annual report regarding its
industry and its position in the industry based on internal surveys, industry forecasts and market research, as well as
the Company’s experience. While these statements are believed to be reliable, they have not been independently
verified.

CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This annual report and the documents incorporated by reference in this annual report contain forward-looking
statements based on estimates and assumptions. This annual report contains forward-looking statements within the
meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements include, among other
things, statements concerning the business, future financial condition, results of operations and prospects of

EEINNT3 ELINT3

ArcelorMittal, including its subsidiaries. These statements usually contain the words “believes”, “plans”, “expects”,
“anticipates”, “intends”, “estimates” or other similar expressions. For each of these statements, you should be aware
that forward-looking statements involve known and unknown risks and uncertainties. Although it is believed that the
expectations reflected in these forward-looking statements are reasonable, there is no assurance that the actual
results or developments anticipated will be realized or, even if realized, that they will have the expected effects on

the business, financial condition, results of operations or prospects of ArcelorMittal.

These forward-looking statements speak only as of the date on which the statements were made, and no
obligation has been undertaken to publicly update or revise any forward-looking statements made in this annual
report or elsewhere as a result of new information, future events or otherwise, except as required by applicable laws
and regulations. A detailed discussion of principal risks and uncertainties which may cause actual results and events
to differ materially from such forward-looking statements is included in the section titled “Risk factors” (Part I, Item
3D of this Annual Report on Form 20-F). The Company undertakes no obligation to update or revise publicly any
forward-looking statements whether because of new information, future events, or otherwise, except as required by
securities and other applicable laws.

ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS
Not applicable.

ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE
Not applicable.

ITEM 3. KEY INFORMATION
A. Selected financial data

The following tables present selected consolidated financial information of ArcelorMittal as of and for the years
ended December 31, 2016, 2015, 2014, 2013 and 2012, prepared in accordance with IFRS as issued by the IASB.
This selected consolidated financial information should be read in conjunction with ArcelorMittal’s consolidated
financial statements, including the notes thereto, included elsewhere herein.



Consolidated Statements of Operations

(Amounts in $ millions except per share data)

Year ended December 31,

2016 2015 2014 2013 2012
Sales 56,791 63,578 79,282 79,440 84,213
Operating income/(loss) 4,161 4,161) 3,034 1,197 (2,645)
Net income/(loss) from continuing operations (including non- 1,734 (8,423) 974) (2,575) (3,469)
controlling interest)
Net income/(loss) attributable to equity holders of the parent 1,779 (7,946) (1,086) (2,545) (3,352)
Net income/(loss) (including non-controlling interest) 1,734 (8,423) 974) 2,575) (3,469)
Earnings per common share (in U.S. dollars)
Basic earnings (loss) per common share! 2 0.62 (3.43) (0.48) (1.13) (1.68)
Diluted earnings (loss) per common share!* 2 0.62 (3.43) (0.48) (1.13) (1.68)
Dividends declared per share? - - 0.15 0.15 0.58
Consolidated Statements of Financial Position
(Amounts in $ millions except share data) As of December 31,
2016 2015 2014 2013 2012
Total assets 75,142 76,846 99,179 112,308 113,998
Net assets 32,325 27,570 45,160 53,173 50,466
Share capital 401 10,011 10,011 10,011 9,403
Basic weighted average common shares outstanding (millions)? 2,860 2,316 2,312 2,297 1,999
Diluted weighted average common shares outstanding (millions)? 2,865 2,316 2,312 2,297 1,999

1 Basic earnings per common share are computed by dividing net income attributable to equity holders of ArcelorMittal by the weighted average number of
common shares outstanding during the periods presented. Diluted earnings per common share include assumed shares from stock options, shares from
restricted stock units and convertible debt (if dilutive) in the weighted average number of common shares outstanding during the periods presented. See note
10.3 to the consolidated financial statements for further information.

2 Following the Company’s equity offering in April 2016, the earnings (loss) per share for prior periods has been recasted in accordance with IFRS in the
current year for the years ended December 31, 2015, 2014, 2013 and 2012, respectively, to include the bonus element derived from the 35% discount to the
theoretical ex-right price included in the subscription price.

3 Following the Company’s equity offering in April 2016, the dividends declared per share for prior periods has been recasted in the current year for the years
ended December 31, 2014, 2013 and 2012, respectively, to include the bonus element derived from the 35% discount to the theoretical ex-right price included
in the subscription price. The actual dividends paid were $0.20, $0.20 and $0.75 per issued share as of December 31, 2014, 2013 and 2012, respectively.

B. Capitalization and indebtedness
Not applicable.

C. Reasons for the offer and use of proceeds

Not applicable.

D. Risk factors

ArcelorMittal’s business, financial condition, results of operations, reputation or prospects could be materially
adversely affected by one or more of the risks and uncertainties described below.

Risks related to the global economy and the mining and steel industry

Excess capacity, oversupply and destocking cycles in the steel industry and in the iron ore mining industry
have in the past, are currently and may continue in the future to weigh on the profitability of steel producers,
including ArcelorMittal.

The steel industry is affected by global and regional production capacity and fluctuations in steel imports and
exports, which are themselves affected by the existence and amounts of tariffs and customer stocking and destocking
cycles. The steel industry globally has historically suffered from structural overcapacity, and the current global
steelmaking capacity exceeds the current global consumption of steel. This overcapacity is amplified during periods



of global or regional economic weakness due to weaker global or regional demand. In particular, China is both the
largest global steel consumer and the largest global steel producer by a large margin, and the balance between its
domestic production and consumption has been an important factor influencing global steel prices in recent years.
According to the monthly data from the Chinese National Bureau of Statistics, Chinese steel production totaled 799
million metric tonnes in 2015 and 808 million metric tonnes in 2016. Chinese apparent steel consumption is
structurally below these production levels, with exports of 112.4 million tonnes in 2015 and 109 million tonnes in
2016, double the levels seen in 2012 and 2013. Given this structural overcapacity, the Chinese government has
indicated its intention to reduce steel production capacity by 100-150 million tonnes by 2020, and the announcement
of the anticipated merger of two major Chinese steel producers is an indication of potential progress to this end. It
remains to be seen, however, if the country will maintain or achieve such goals and whether the reduction in
capacity will result in a reduction in steel production. In addition to China, other developing markets (such as Brazil,
Russia and Ukraine) show structural overcapacity following years of rapid economic growth and more recent
slowdowns. Finally, certain developed markets, particularly developed Asia and to a much lesser degree Europe,
remain in a position of structural overcapacity notwithstanding rationalization steps taken (in particular in Europe)
by ArcelorMittal and other producers in recent years.

The overcapacity of steel production in the developing world and in China in particular has weighed on global
steel prices, since China is the largest global steel consumer and, even more directly, by leading to massive exports
to developed markets globally and in particular Europe and NAFTA, ArcelorMittal’s principal markets. These
exports, often at low prices that may be at or below the cost of production, have depressed steel prices in regional
markets world-wide. See “Unfair trade practices in ArcelorMittal’s home markets could negatively affect steel
prices and reduce ArcelorMittal’s profitability.”

Despite prolonged iron ore oversupply in recent years, mining companies have continued to increase
production, with global seaborne supply increasing again in 2016 and expected to increase further in 2017 and 2018.
Excess iron ore supply coupled with decreased demand in iron ore consuming industries, such as steel, has led to a
prolonged depression of iron ore prices, which has in turn weighed on steel prices as iron ore is a principal raw
material in steelmaking.

A continuation of this trend of steel and iron ore oversupply, if not counterbalanced by effective trade measures
and/or demand increases, would have a material adverse effect on ArcelorMittal’s results of operations and financial
condition.

Protracted low steel and iron ore prices, or further decreases in steel and iron ore prices, would be likely to
have an adverse effect on ArcelorMittal’s results of operations.

As an integrated producer of steel and iron ore, ArcelorMittal’s results of operations are sensitive to the market
prices of steel and iron ore in its markets and globally. The impact of market steel prices on its results is direct. The
impact of market iron ore prices is both direct, as ArcelorMittal sells iron ore on the market to third parties, and
indirect as iron ore is a principal raw material used in steel production and fluctuations in its market price are
typically and eventually passed through to steel prices. Steel prices and iron ore prices are affected by supply trends
(see above), demand trends and inventory cycles. In terms of demand, steel and iron ore prices are sensitive to trends
in cyclical industries, such as the automotive, construction, appliance, machinery, equipment and transportation
industries, which are significant markets for ArcelorMittal’s products. In the past, substantial price decreases during
periods of economic weakness have not always been offset by commensurate price increases during periods of
economic strength. In addition, as indicated above, excess supply relative to demand in local markets generally
results in increased exports and drives down global prices. In terms of inventory, steel stocking and destocking
cycles affect apparent demand for steel and hence steel prices and steel producers’ profitability. For example, steel
distributors may accumulate substantial steel inventories in periods of low prices and, in periods of rising real
demand for steel from end-users, steel distributors may sell steel from inventory (destock), thereby delaying the
effective implementation of steel price increases. Conversely, steel price decreases can sometimes develop their own
momentum, as customers adopt a “wait and see” attitude and destock in the expectation of further price decreases.

As a result of these factors, steel and iron ore prices have been under pressure in recent periods and particularly
in 2015, with both steel and iron ore reaching historical lows in 2015. This had a pronounced negative effect on
ArcelorMittal’s results of operations, in the form of significant declines in revenues and operating income for 2015.
Moreover, the particularly sharp decline in steel prices in the second half of 2015 triggered inventory related losses
of $1.3 billion, and the significant decline in iron ore and coal prices led to a $3.4 billion impairment of mining
assets and goodwill in the fourth quarter of 2015. Steel prices generally improved during 2016 compared to the low
levels of year-end 2015, but with a high level of volatility, particularly in the fourth quarter. Iron ore prices were



highly volatile in 2016, hitting a record low of $39.25 per tonne on January 14, 2016 but with an average of $52.06
per tonne for the first half of 2016 and an improvement in the third quarter of 2016 to an average of $58.6 per tonne,
and then to an average of $70.8 per tonne in the fourth quarter of 2016. Despite the recent price recovery on
quarterly averages seen over the second half of 2016, iron ore prices are expected to remain under pressure from the
expected continued oversupply.

While the steel price increases and iron ore price recovery during the second half of 2016 may well be
supported by underlying demand trends, the timing and extent of continued price recovery or return to prior levels
cannot be predicted. In response to recent declines and higher volatility in steel and iron ore prices, the Company has
implemented in recent years a number of cost-saving measures intended to improve operating income (refer to “Item
4B—-Information on the Company—Business overview—Competitive strengths—Dynamic responses to market
challenges and opportunities” and “Item 4B—Information on the Company—Business overview—Business strategy—
Action 2020 plan”), as well as measures to reduce its cash requirements, including through lower capital
expenditures, interest expense and the suspension of dividend payments. These actions may not prove sufficient to
restore or maintain profitability or cash flows, particularly if the low level of steel and iron ore prices is prolonged
and the recent price increases do not hold, in which case, ArcelorMittal’s results of operations and financial
condition would be adversely affected.

Volatility in the supply and prices of raw materials, energy and transportation, and volatility in steel prices or
mismatches between steel prices and raw material prices could adversely affect ArcelorMittal’s results of
operations.

The prices of steel, iron ore, coking coal, coke and scrap are highly volatile. For example, iron ore spot prices
fluctuated between a peak of $160 per tonne (Platts index, CFR China, 62% Fe) in February 2013 and $110 per
tonne at the end of May in 2013 before steady declines culminated in a historical low at the end of December 2015
of $38.50 per tonne. A period of high volatility followed as prices spiked to $70.50 in April 2016, declining to
$49.30 per tonne on June 2, 2016 and then increasing to $83.95 per tonne on December 12, 2016. A recent example
of this volatility is the sudden and sharp increase in the coking coal prices in the second half of 2016, largely driven
by a Chinese domestic shortage of coking coal as well as maintenance and operational production issues in
Australian coking coal mines during the period. Hard coking coal (“HCC”) spot prices rose from $92 per tonne at
the beginning of July to $212.50 per tonne on September 29, 2016 and a maximum of $310 per tonne on November
8, 2016, and finally closing the fourth quarter with a spot average at $266.15 per tonne.

Steel prices have similarly demonstrated significant volatility, for example in Europe ranging in 2013 from a
high of $690 per tonne to a low of $586 per tonne (SBB, HRC N. Europe domestic EXW Ruhr). In the first half of
2014, steel prices increased steadily, continuing the upward trend beginning mid-2013. However, the second half of
2014 and the full year 2015 saw substantial decreases in steel prices, which dropped to $353 per tonne at the end of
2015, exceeding the historical lows. Steel prices rebounded strongly in 2016, from a low of $338 per tonne in
January up to a peak of $506 per tonne in June 2016. The second half of 2016 started with a short-lived price
softening to $452 per tonne in July, followed by a steady increase towards year end reaching $595 per tonne in
December 2016. See “Item 5—Operating and financial review and prospects—Steel prices” for more information.

Volatility in steel and raw material prices can result from many factors including: trends in demand for iron ore
in the steel industry itself, and particularly from Chinese steel producers (as the largest group of producers); industry
structural factors (including the oligopolistic nature of the sea-borne iron ore industry and the fragmented nature of
the steel industry); the expectation or imposition of corrective trade measures; massive stocking and destocking
activities (sudden drops in prices can lead end-users to delay orders pushing prices down further), as occurred most
recently toward the end of 2015 and early 2016; speculation; new laws or regulations; changes in the supply of iron
ore, in particular due to new mines coming into operation; business continuity of suppliers; changes in pricing
models or contract arrangements; expansion projects of suppliers; worldwide production, including interruptions
thereof by suppliers; capacity-utilization rates; accidents or other similar events at suppliers’ premises or along the
supply chain; wars, natural disasters, political disruption and other similar events; fluctuations in exchange rates; the
bargaining power of raw material suppliers and the availability and cost of transportation.

As a producer and seller of steel, the Company is directly exposed to fluctuations in the market price for steel,
iron ore, coking coal and other raw materials, energy and transportation. In particular, steel production consumes
substantial amounts of raw materials including iron ore, coking coal and coke, and the production of direct reduced
iron, the production of steel in electric arc furnaces (“EAFs”) and the re-heating of steel involve the use of
significant amounts of energy, making steel companies dependent on the price of and their reliable access to
supplies of raw materials and energy. Although ArcelorMittal has substantial sources of iron ore and coal from its
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own mines and strategic long-term contracts (the Company’s self-sufficiency rates were 55% for iron ore and 15%
for pulverized coal injection (“PCI”) and coal in 2016), it nevertheless remains exposed to volatility in the supply
and price of iron ore, coking coal and coke given that it obtains a significant portion of such raw materials under
supply contracts from third parties. For additional details on ArcelorMittal’s raw materials supply and self-
sufficiency, see “Item 4.B—Information on the Company—Mining products—Business overview—Other raw
materials and energy”.

Furthermore, while steel and raw material (in particular iron ore and coking coal) price trends have historically
been correlated, a lack of correlation or an abnormal lag in the corollary relationship between raw material and steel
prices may also occur and result in a “price-cost squeeze” in the steel industry. ArcelorMittal has experienced price-
cost squeezes at various points in recent years and may continue to do so. In some of ArcelorMittal’s segments, in
particular Europe and NAFTA, there are several months between raw material purchases and sales of steel products
incorporating those materials, rendering them particularly susceptible to price-cost squeeze. This lag and the
resulting price-cost squeeze due to the increase in coking coal prices, among other factors, resulted in a decline in
profitability in the fourth quarter of 2016. The impact on 2017 profitability will be dependent on the outcome of
supply contract negotiations as well as evolution of spot indexes and efforts to pass the input cost increase on to
steel prices. Because ArcelorMittal sources a substantial portion of its raw materials through long-term contracts
with quarterly (or more frequent) formula-based or negotiated price adjustments and as a steel producer sells a
substantial part of its steel products at spot prices, it faces the risk of adverse differentials between its own
production costs, which are affected by global raw materials and scrap prices, on the one hand, and trends for steel
prices in regional markets, on the other hand.

Another area of exposure to price volatility is energy and transportation. Freight costs (i.e., shipping) are a
substantial component of ArcelorMittal’s cost of goods sold. Freight costs were particularly low in the second half
of 2015 due, among other things, to depressed oil prices and demand. Ocean freight market rates for dry cargo
remained low but volatile during 2016 with the Baltic Dry Index (“BDI”) reaching its lowest value historically in
February 2016 at 290 points but recovering during the year driven by heavy demolition of ships and an increase in
Chinese demand in the fourth quarter of 2016. If freight costs were to increase before iron ore or steel prices, this
would directly and mechanically weigh on ArcelorMittal’s profitability (although it would make imports less
competitive).

ArcelorMittal’s business and results are substantially affected by regional and global macroeconomic
conditions. Recessions or prolonged periods of weak growth in the global economy or the economies of
ArcelorMittal’s key selling markets have in the past had and in the future would be likely to have a material
adverse effect on the mining and steel industries and on ArcelorMittal’s results of operations and financial
condition.

The mining and steel industries have historically been highly volatile largely due to the cyclical nature of the
business sectors that are the principal consumers of steel as described above. Demand for minerals, metals and steel
products thus generally correlates to macroeconomic fluctuations in the global economy. For example, this
correlation and the adverse effect of macroeconomic downturns on metal mining companies and steel producers
were evidenced in the 2008/2009 financial and subsequent economic crisis. The results of both mining companies
and steel producers were substantially affected, with many steel producers (including ArcelorMittal) recording
sharply reduced revenues and operating losses. Economic growth (and hence steel and minerals demand) trends
have varied across such markets since such period.

In 2015, global apparent steel consumption contracted notably in China and most of ArcelorMittal’s core
markets except Europe. In 2016, global steel demand has improved particularly in China where demand is estimated
to have grown slightly this year. This is due to a rebound in real estate sales leading to growth in newly started floor
space, the strength of auto and the rebound of machinery from declines seen in 2015. Europe is a major market for
ArcelorMittal, whose results have suffered in prior years from recession and stagnation. European demand has
grown since 2013 as the steel consuming sectors, particularly automotive, have gradually improved. In the US,
growth in underlying steel demand has continued for flat and long products but apparent demand has been impacted
since 2014 by significant destocking and lower energy demand for pipes and tubes. In Brazil and the CIS, apparent
steel demand continues to decline significantly due to the ongoing recessions. In South Africa, after stagnating in
2014, steel demand also declined in 2016, especially for flat products.

The short-term outlook is for a gradual pick-up in global GDP supported by a modest rebound in the US, an end
to recessions in Russia and Brazil, offset slightly by weaker EU growth. However, there are many risks to the global
outlook including political tensions in Europe; threats to globalization by renewed protectionism; high debt and an
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aging population causing Chinese growth to slow sharply. These would likely result in continued and prolonged
subdued demand for (and hence the price of) steel and iron ore. These developments would have a material adverse
effect on ArcelorMittal’s results of operations and financial condition.

Unfair trade practices in ArcelorMittal’s home markets could negatively affect steel prices and reduce
ArcelorMittal’s profitability.

ArcelorMittal is exposed to the effects of “dumping” and other unfair trade and pricing practices by
competitors. Moreover, government subsidization of the steel industry remains widespread in certain countries,
particularly those with centrally-controlled economies such as China. In periods of lower global demand for steel,
there is an increased risk of additional volumes of unfairly-traded steel exports into various markets, including North
America and Europe and other markets such as South Africa, in which ArcelorMittal produces and sells its products.
Such imports have had and could in the future have the effect of further reducing prices and demand for
ArcelorMittal’s products.

Instances of such perceived dumping have been especially acute in recent years, and China has been accused by
several countries and market participants of engaging in the widespread dumping of significant amounts of low-cost
steel products in several markets. Chinese imports in key ArcelorMittal markets have seen significant increases in
recent years from already high levels: Chinese steel exports to the EU increased from 1.7 million tonnes in 2009 to
7.2 million tonnes in 2015 and an estimated 6.1 million tonnes in 2016. Chinese exports into North America
increased from 0.75 million tonnes in 2009 to 2.7 million tonnes in 2014 before declining to 2.2 million tonnes in
2015 and approximately 1 million tonnes in 2016 due in particular to the imposition of duties (as noted below). As
mentioned above, industry studies suggest that Chinese low-cost steel exports benefit from significant state support,
which allows for the sale of such steel products at artificially low prices, including at a loss to producers, which has
a significant negative impact on global steel prices and the industry more generally. Moreover, while China is
widely considered the most significant exporter of artificially low-cost steel products, several other countries are
suspected to engage in similar unfair trade and pricing practices in the steel industry. In response, in the United
States, final affirmative duty measures were adopted in 2016 with respect to three of ArcelorMittal’s flat products
categories, corrosion-resistance steel, cold-rolled coil and hot-rolled coil, and a preliminary determination was
confirmed for heavy plate in the U.S, and the U.S. Department of Commerce has initiated anti-circumvention
investigations on cold-rolled coils and corrosion-resistant steel products from China (through Vietnam). In Europe,
definitive measures have been adopted for cold-rolled coils versus China and Russia, preliminary antidumping
duties have been adopted on hot-rolled coil and heavy plate imports from China as well as a new hot-rolled coil anti-
dumping investigations have been initiated against five other countries. Additionally, the Company has collaborated
to pursue anti-dumping actions in Canada, Mexico, Brazil and South Africa (See “Item 4.B—Information on the
Company—Business overview—Government regulations—Foreign trade”). It remains unclear, however, whether
further anti-dumping duties will be imposed against Chinese imports or other exporting countries, and how markets
will respond to current and future anti-dumping measures. Furthermore, no assurance can be given that such
legislation will achieve its intended result or that benefits will accrue to steelmakers at the intended rate and scale, or
at all.

Against this backdrop of increasing dumping and other unfair trade and pricing pressures, China is lobbying
members of the World Trade Organization (“WTO”) for immediate “Market Economy Status” (“MES”) in light of
the expiry on December 11, 2016 of certain protocols to its 2001 accession to the WTO. MES is a bilateral
designation that is granted individually by a given country and can be made on the basis of a legal or political
determination. Several countries, including several in markets in which ArcelorMittal operates, have already granted
China MES and a day after the expiration of the subparagraph “a” of article 15 (December 12, 2016) of the
accession protocol of China to the WTO regarding the methodology for calculating the dumping margins, China
notified the WTO Secretariat that it had requested dispute consultations with the United States and the European
Union regarding special calculation methodologies used by the U.S. and EU in anti-dumping proceedings. As of the
date of this report, neither the European Union nor the United States had granted China MES, and while Brazil
recognized China’s MES in a memorandum of understanding in 2004, it continues to treat China as having non-
MES for the purposes of calculating anti-dumping duties. No assurance can be given as to whether or when the EU,
U.S., Brazil or other countries will grant MES to China. A country’s decision to grant MES to China would
substantially reduce the anti-dumping duty margins that it may apply against China pursuant to the rules of WTO.
This would encourage or at least fail to discourage China’s exportation of unfairly traded steel products into several
markets in which ArcelorMittal operates.

A continuation or an increase in exports of low-cost steel products from developing countries, along with a lack
of effective remedial trade policies, would continue to depress steel prices in various markets globally, including in
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ArcelorMittal’s key markets. See “Item 4.B—Information on the Company—Business overview—Government
regulations”.

Conversely, ArcelorMittal has exposure to the effects of trade sanctions and barriers due to the global nature of
its operations. Various countries have in the past instituted trade sanctions and barriers and the recurrence of such
measures, or the imposition of the above-mentioned anti-dumping legislation, could adversely affect ArcelorMittal’s
business by limiting the Company’s access to steel markets. In the United States, the recent presidential and
congressional elections could result in significant changes in, and uncertainty with respect to, legislation, regulation
and government policy directly affecting ArcelorMittal’s business (in particular exports from Canada or Mexico into
the United States) or indirectly affecting the Company because of impacts on its customers and suppliers. In
particular, President Trump has made comments suggesting that he intends to re-negotiate the free trade agreements
that the United States is party to, including NAFTA, although it remains unclear what specifically the new U.S.
administration and U.S. Congress will or will not do in this respect.

Developments in the competitive environment in the steel industry could have an adverse effect on
ArcelorMittal’s competitive position and hence its business, financial condition, results of operations or
prospects.

The markets in which steel companies operate are highly competitive. Competition—in the form of established
producers expanding in new markets, smaller producers increasing production in anticipation of demand increases or
amid recoveries, or exporters selling excess capacity from markets such as China—could cause ArcelorMittal to lose
market share, increase expenditures or reduce pricing. Any of these developments could have a material adverse
effect on its business, financial condition, results of operations or prospects.

Competition from other materials could reduce market prices and demand for steel products and thereby
reduce ArcelorMittal’s cash flows and profitability.

In many applications, steel competes with other materials that may be used as substitutes, such as aluminum
(particularly in the automobile industry), cement, composites, glass, plastic and wood. In particular, as a result of
increasingly stringent regulatory requirements, as well as developments in alternative materials, designers, engineers
and industrial manufacturers, especially those in the automotive industry, are increasing their use of lighter weight
and alternative materials, such as aluminum, composites, plastics and carbon fiber in their products and/or reducing
their use of steel. For example, automakers have begun to use greater amounts of aluminum and smaller proportions
of steel in some models in recent years.

While ArcelorMittal has introduced new high-strength steel products, such as Usibor® 2000 and others (see
“Item 4.B—Information on the Company—Business overview—Sustainable development—Outcome 2: Products
that accelerate more sustainable lifestyles™), to respond to the need for lighter weight materials, loss of market share
to substitute materials, increased government regulatory initiatives favoring the use of alternative materials, as well
as the development of additional new substitutes for steel products could significantly reduce market prices and
demand for steel products and thereby reduce ArcelorMittal’s cash flows and profitability.

ArcelorMittal is subject to strict environmental laws and regulations that could give rise to a significant
increase in costs and liabilities.

ArcelorMittal is subject to a broad range of environmental laws and regulations in each of the jurisdictions in
which it operates. These laws and regulations impose increasingly stringent environmental protection standards
regarding, among others, air emissions, wastewater storage, treatment and discharges, the use and handling of
hazardous or toxic materials, waste disposal practices and the remediation of environmental contamination. The
costs of complying with, and the imposition of liabilities pursuant to, environmental laws and regulations can be
significant, and compliance with new and more stringent obligations may require additional capital expenditures or
modifications in operating practices. Failure to comply can result in civil and or criminal penalties being imposed,
the suspension of permits, requirements to curtail or suspend operations and lawsuits by third parties. Despite
ArcelorMittal’s efforts to comply with environmental laws and regulations, environmental incidents or accidents
may occur that negatively affect the Company’s reputation or the operations of key facilities.

ArcelorMittal also incurs costs and liabilities associated with the assessment and remediation of contaminated
sites. In addition to the impact on current facilities and operations, environmental remediation obligations can give
rise to substantial liabilities in respect of divested assets and past activities. This may also be the case for
acquisitions when liabilities for past acts or omissions are not adequately reflected in the terms and price of the
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acquisition. ArcelorMittal could become subject to further remediation obligations in the future, as additional
contamination is discovered or cleanup standards become more stringent.

Costs and liabilities associated with mining activities include those resulting from tailings and sludge disposal,
effluent management, and rehabilitation of land disturbed during mining processes. ArcelorMittal could become
subject to unidentified liabilities in the future, such as those relating to uncontrolled tailings breaches or other future
events or to underestimated emissions of polluting substances. For example, the failure of a tailings ponds dam at
ArcelorMittal’s mines could cause significant damage, including death, injury and environmental harm. While the
Company carries out assessments of its facilities, it cannot guarantee that failures or breaches of a tailings ponds
dam will not occur in the future.

ArcelorMittal’s operations may be located in areas where individuals or communities may regard its activities
as having a detrimental effect on their natural environment and conditions of life. Any actions taken by such
individuals or communities in response to such concerns could compromise ArcelorMittal’s profitability or, in
extreme cases, the viability of an operation or the development of new activities in the relevant region or country.

See “Item 4.B—Information on the Company—Business overview—Government regulations—Environmental
laws and regulations” and note 8.2 to ArcelorMittal’s consolidated financial statements.

Laws and regulations restricting emissions of greenhouse gases could force ArcelorMittal to incur increased
capital and operating costs and could have a material adverse effect on ArcelorMittal’s results of operations
and financial condition.

Compliance with new and more stringent environmental obligations relating to greenhouse gas emissions may
require additional capital expenditures or modifications in operating practices, as well as additional reporting
obligations. The integrated steel process involves carbon and creates carbon dioxide (“CO2”), which distinguishes
integrated steel producers from mini-mills and many other industries where CO2 generation is primarily linked to
energy use.

The EU has established greenhouse gas regulations and is revising its emission trading system for the period
after 2020 in a manner that may require ArcelorMittal to incur additional costs to acquire emissions allowances. In
Kazakhstan the government has installed a domestic trading system which currently is in a pilot phase but would be
similar to the EU system. South Africa envisages to start with a CO2 tax system in 2017. The United States required
reporting of greenhouse gas emissions from certain large sources beginning in 2011 and has begun adopting and
implementing regulations to restrict emissions of greenhouse gases under existing provisions of the Clean Air Act.

Further measures, in the EU, the United States, and many other countries, may be enacted in the future. In
particular, in December 2015, the 195 countries participating in the United National Framework Convention on
Climate Change reached an international agreement, the Paris Agreement. The 21* Conference of the Parties
meeting (“COP21”) has confirmed the risk of climate change and the urgent need to address it. The Paris Agreement
aims to implement the necessary drivers to achieve drastic reductions of carbon emissions. The Company takes this
message seriously and investigates its possibilities to contribute to this by developing research and development
programs, investigating its technical possibilities to reduce emissions and following the state of knowledge on
climate change closely. Please refer to “Item 4B—Information on the Company—Business overview—Government
regulations—Environmental laws and regulations” for further detail on the objectives. Such obligations, whether in
the form of a national or international cap-and-trade emissions permit system, a carbon tax, emissions controls,
reporting requirements, or other regulatory initiatives, could have a negative effect on ArcelorMittal’s production
levels, income and cash flows. Such regulations could also have a negative effect on the Company’s suppliers and
customers, which could result in higher costs and lower sales. Moreover, the EU Commission’s decision to further
reduce the allocation of CO2 emission rights to companies could negatively impact the global industry, as the
amount of such rights is currently at the edge of covering technically achievable operating conditions.

Furthermore, many developing nations have not yet instituted significant greenhouse gas regulations, and the
Paris Agreement specifically recognized that peaking of greenhouse gas emissions will occur later in developing
countries. As the Paris Agreement recognizes that the Intended Nationally Determined Contributions (“INDC”) for
developing nations may be less stringent in light of different national circumstances, ArcelorMittal may be at a
competitive disadvantage relative to steelmakers having more or all of their production in such countries. Depending
on the extent of the difference between the requirements in developed regions (such as Europe) and developing
regions (such as China or the CIS), this competitive disadvantage could be severe and render production in the
developed region structurally unprofitable.
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See “Item 4.B—Information on the Company—Business overview—Government regulations—Environmental
laws and regulations” and note 8.2 to ArcelorMittal’s consolidated financial statements.

ArcelorMittal is subject to stringent health and safety laws and regulations that give rise to significant costs
and could give rise to significant liabilities.

ArcelorMittal is subject to a broad range of health and safety laws and regulations in each of the jurisdictions in
which it operates. These laws and regulations, as interpreted by relevant agencies and the courts, impose
increasingly stringent health and safety protection standards. The costs of complying with, and the imposition of
liabilities pursuant to, health and safety laws and regulations could be significant, and failure to comply could result
in the assessment of civil and criminal penalties, the suspension of permits or operations, and lawsuits by third
parties. In addition, under certain circumstances authorities could require ArcelorMittal facilities to curtail or
suspend operations based on health and safety concerns.

Despite ArcelorMittal’s efforts to monitor and reduce accidents at its facilities (see “Item 4.B—Information on
the Company—Business overview—Government regulations—Health and safety laws and regulations”), health and
safety incidents do occur, some of which may result in costs and liabilities and negatively impact ArcelorMittal’s
reputation or the operations of the affected facility. Such accidents could include explosions or gas leaks, fires or
collapses in underground mining operations, vehicular accidents, and other accidents involving mobile equipment,
or exposure to radioactive or other potentially hazardous materials. Some of ArcelorMittal’s industrial activities
involve the use, storage and transport of dangerous chemicals and toxic substances, and ArcelorMittal is therefore
subject to the risk of industrial accidents which could have significant adverse consequences for the Company’s
workers and facilities, as well as the environment. Such accidents could lead to production stoppages, loss of key
personnel, the loss of key assets, or put at risk employees (and those of sub-contractors and suppliers) or persons
living near affected sites.

See “Item 4.B—Information on the Company—Business overview—Government regulations—Environmental
laws and regulations” and note 8.2 to ArcelorMittal’s consolidated financial statements.

Risks related to ArcelorMittal

ArcelorMittal has a substantial amount of indebtedness, which could make it more difficult or expensive to
refinance its maturing debt, incur new debt and/or flexibly manage its business.

As of December 31, 2016, ArcelorMittal had total debt outstanding of $13.7 billion, including $1.9 billion of
short-term indebtedness (including payables to banks and the current portion of long-term debt) and $11.8 billion of
long-term indebtedness. As of December 31, 2016, ArcelorMittal had $2.6 billion of cash and cash equivalents,
including restricted cash, and $5.5 billion available to be drawn under existing credit facilities. As of December 31,
2016, the maturity schedule of outstanding debt was as follows: in 2017 ($1.9 billion), in 2018 ($1.5 billion), 2019
($1.9 billion), 2020 ($1.9 billion), 2021 ($1.4 billion) and beyond ($5.1 billion). The Company also relies on its true
sale of receivables programs for an aggregate program amount (i.e., the maximum amount of unpaid receivables that
may be sold and outstanding at any given time) of $5.2 billion, of which $4.7 billion was outstanding as of
December 31, 2016, as a way to manage its working capital cycle.

ArcelorMittal’s gearing (long-term debt, plus short-term debt, less cash and cash equivalents and restricted
cash, divided by total equity), was 34% at December 31, 2016 as compared to 57% at December 31, 2015.
ArcelorMittal’s level of gearing could increase should market conditions deteriorate or if it records impairment
charges for tangible or intangible assets, such as property, plant and equipment, goodwill or deferred tax assets (see
“—Changes in assumptions underlying the carrying value of certain assets, including as a result of adverse market
conditions, could result in the impairment of such assets, including intangible assets such as goodwill” below); for
example, ArcelorMittal recorded substantial impairments in 2012 and 2015. Substantial increases in its gearing
could affect ArcelorMittal’s ability to, and the conditions under which it might, access financial markets to refinance
maturing debt on acceptable terms. ArcelorMittal’s access to financial markets for refinancing also depends on the
conditions in the global capital and credit markets, which are volatile. For example, during the 2008/2009 financial
and economic crisis and again at the height of the eurozone sovereign debt crisis in 2012, access to the financial
markets was restricted for many companies. Various macroeconomic and market factors could cause similar credit
contractions at any time. Under such circumstances, the Company could experience difficulties in accessing the
financial markets on acceptable terms or at all.
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ArcelorMittal’s level of debt outstanding could have adverse consequences more generally, including impairing
its ability to obtain additional financing for working capital, capital expenditures, acquisitions, general corporate
purposes or other purposes, and limiting its flexibility to adjust to changing market conditions or withstand
competitive pressures, resulting in greater vulnerability to a downturn in general economic conditions. While
ArcelorMittal has made substantial progress in deleveraging, further reductions in “net debt” (i.e., long-term debt net
of current portion plus payables to banks and current portion of long-term debt, less cash and cash equivalents,
restricted cash and short-term investments) continues to be a key focus, although there is no assurance that it will
succeed.

Moreover, ArcelorMittal could, in order to increase its financial flexibility and strengthen its balance sheet,
implement capital raising measures such as equity offerings (as was done in May 2009, January 2013 and April
2016), which could (depending on how they are structured) dilute the interests of existing shareholders or require
them to invest further funds to avoid such dilution. In addition, ArcelorMittal has undertaken and may undertake
further asset disposals in order to reduce debt. These asset disposals are subject to execution risk and may fail to
materialize, and the proceeds received from such disposals may not reflect values that management believes are
achievable and/or cause substantial accounting losses (particularly if the disposals are done in difficult market
conditions). In addition, to the extent that the asset disposals include the sale of all or part of core assets (including
through an increase in the share of non-controlling interests), this could reduce ArcelorMittal’s consolidated cash
flows and/or the economic interest of ArcelorMittal shareholders in such assets, which may be cash-generative and
profitable ones.

In addition, credit rating agencies could downgrade ArcelorMittal’s ratings either due to factors specific to
ArcelorMittal, a prolonged cyclical downturn in the steel industry and mining industries, macroeconomic trends
(such as global or regional recessions) or trends in credit and capital markets more generally. In this respect,
Standard & Poor’s, Moody's and Fitch downgraded the Company’s rating to below “investment grade” in August,
November and December 2012, respectively. On February 3, 2015, Standard & Poor’s further downgraded
ArcelorMittal’s credit rating and, on December 18, 2015, it placed ArcelorMittal on negative outlook but then
revised its outlook to positive and affirmed its long-term and short-term corporate credit ratings of the Company on
November 17, 2016. On November 12, 2015, Moody’s further downgraded ArcelorMittal and placed it on negative
outlook, but then upgraded its outlook to stable on August 16, 2016. On November 16, 2015, while Fitch affirmed
its credit rating of ArcelorMittal, it lowered its outlook to negative. The margin under ArcelorMittal’s principal
credit facilities and certain of its outstanding bonds is subject to adjustment in the event of a change in its long-term
credit ratings, and the 2012, February 2015 and November 2015 downgrades resulted in increased interest expense
in 2016. See “Item 5.B—Operating and financial review and prospects—Liquidity and capital resources”. Any
further downgrades in ArcelorMittal’s credit ratings would result in a further increase in its cost of borrowing and
could significantly harm its financial condition and results of operations as well as hinder its ability to refinance its
existing indebtedness on acceptable terms.

ArcelorMittal’s principal credit facilities contain restrictive covenants. These covenants limit, inter alia,
encumbrances on the assets of ArcelorMittal and its subsidiaries, the ability of ArcelorMittal’s subsidiaries to incur
debt and the ability of ArcelorMittal and its subsidiaries to dispose of assets in certain circumstances.
ArcelorMittal’s principal credit facilities also include the following financial covenant: ArcelorMittal must ensure
that the “Leverage Ratio”, being the ratio of “Consolidated Total Net Borrowings” (consolidated total borrowings
less consolidated cash and cash equivalents) to “Consolidated EBITDA” (the consolidated net pre-taxation profits of
the ArcelorMittal group for a Measurement Period, subject to certain adjustments as defined in the facilities), at the
end of each “Measurement Period” (each period of 12 months ending on the last day of a financial half-year or a
financial year of ArcelorMittal), is not greater than a ratio of 4.25 to one or 4.0 to one for one credit facility (See
“Item 5.B—Operating and financial review and prospects—Liquidity and capital resources”). As of December 31,
2016, the Company was in compliance with the Leverage Ratios.

These restrictive and financial covenants could limit ArcelorMittal’s operating and financial flexibility. Failure
to comply with any covenant would enable the lenders to accelerate ArcelorMittal’s repayment obligations.
Moreover, ArcelorMittal’s debt facilities have provisions whereby certain events relating to other borrowers within
the ArcelorMittal group could, under certain circumstances, lead to acceleration of debt repayment under the credit
facilities. Any invocation of these cross-acceleration clauses could cause some or all of the other debt to accelerate,
creating liquidity pressures. In addition, the mere market perception of a potential breach of any financial covenant
could have a negative impact on ArcelorMittal’s ability to refinance its indebtedness on acceptable conditions.

Furthermore, some of ArcelorMittal’s debt is subject to floating rates of interest and thereby exposes
ArcelorMittal to interest rate risk (i.e., if interest rates rise, ArcelorMittal’s debt service obligations on its floating
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rate indebtedness would increase). Depending on market conditions, ArcelorMittal from time to time uses interest-
rate swaps or other financial instruments to hedge a portion of its interest rate exposure either from fixed to floating
or from floating to fixed. ArcelorMittal had exposure to 89% of its debt at fixed interest rates and 11% at floating
rates as of December 31, 2016.

Finally, ArcelorMittal has foreign exchange exposure in relation to its debt, approximately 34% of which is
denominated in euros as of December 31, 2016, while its financial statements are denominated in U.S. dollars. This
creates balance sheet exposure, with a depreciation of the U.S. dollar against the euro leading to an increase in debt
(including for covenant compliance measurement purposes).

See “Item 5.B—Operating and financial review and prospects—Liquidity and capital resources”.

ArcelorMittal’s level of profitability and cash flow currently is and, depending on market and operating
conditions, may in the future be, substantially affected by its ability to reduce costs and improve operating
efficiency.

Difficult operating conditions in recent years, due in particular to macroeconomic conditions and
supply/demand trends, have reduced ArcelorMittal’s operating profitability, decreased its positive cash flows and
reduced its profitability. The steel industry has historically been cyclical, periodically experiencing difficult
operating conditions. In light of this, ArcelorMittal has historically and increasingly in recent periods, taken
initiatives to reduce its costs and increase its operating efficiency. These initiatives have included various asset
optimization and other programs throughout the Company. The most recent of these programs is the Action 2020
plan announced on February 5, 2016 that includes, among other aspects, several efficiency improvement initiatives.
Implementation of cost saving and efficiency improvement initiatives is subject to operational challenges and
limitations. Failure to implement fully such initiatives would prevent the attainment of announced profitability or
cash flow improvement targets, and more generally could have a material adverse effect on the Company’s
profitability and cash flow.

ArcelorMittal’s mining operations are subject to risks associated with mining activities.

ArcelorMittal operates mines and has substantially increased the scope of its mining activities in recent years.
Mining operations are subject to the hazards and risks usually associated with the exploration, development and
production of natural resources, any of which could result in production shortfalls or damage to persons or property.
In particular, the hazards associated with open-pit mining operations include, among others:

* flooding of the open pit;

*  collapse of the open-pit wall;

* accidents associated with the operation of large open-pit mining and rock transportation equipment;

* accidents associated with the preparation and ignition of large-scale open-pit blasting operations;

*  production disruptions due to weather;

*  hazards associated with the disposal of mineralized waste water, such as groundwater and waterway
contamination; and

* collapse of tailings ponds dams or dams.

Hazards associated with underground mining operations, of which ArcelorMittal has several, include, among
others:

* underground fires and explosions, including those caused by flammable gas;

e gas and coal outbursts;

*  cave-ins or falls of ground;

* discharges of gases and toxic chemicals;
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* flooding;

*  sinkhole formation and ground subsidence;

» difficulties associated with mining in extreme weather conditions, such as the Arctic; and
*  blasting, removing, and processing material from an underground mine.

ArcelorMittal is exposed to all of these hazards. The occurrence of any of the events listed above could delay
production, increase production costs and result in death or injury to persons, damage to property and liability for
ArcelorMittal, some or all of which may not be covered by insurance, as well as substantially harm ArcelorMittal’s
reputation, both as a company focused on ensuring the health and safety of its employees and more generally.

ArcelorMittal’s reserve estimates may materially differ from mineral quantities that it may be able to
actually recover; ArcelorMittal’s estimates of mine life may prove inaccurate; and market price fluctuations
and changes in operating and capital costs may render certain ore reserves uneconomical to mine.

ArcelorMittal’s reported reserves are estimated quantities of the ore and metallurgical coal that it has
determined can be economically mined and processed under present and anticipated conditions to extract their
mineral content. There are numerous uncertainties inherent in estimating quantities of reserves and in projecting
potential future rates of mineral production, including factors beyond ArcelorMittal’s control. The process of
estimating reserves involves estimating deposits of minerals that cannot be measured in an exact manner, and the
accuracy of any reserve estimate is a function of the quality of available data, engineering and geological
interpretation and judgment. As a result, no assurance can be given that the estimated amounts of ore or coal will be
recovered or that it will be recovered at the anticipated rates. Estimates may vary, and results of mining and
production subsequent to the date of an estimate may lead to revisions of estimates. Reserve estimates and estimates
of mine life may require revisions based on actual market conditions, production experience and other factors.
Fluctuations in the market prices of minerals and metals, reduced recovery rates or increased operating and capital
costs due to inflation, exchange rates, mining duties or other factors may render proven and probable reserves
uneconomic to exploit and may ultimately result in a revision of reserves. In particular, a prolonged period of low
prices or other indicators could lead to a review of the Group’s reserves. Such review would reflect the Company’s
view based on estimates, assumptions and judgments and could result in a reduction in the Group’s reported
reserves. The Group’s reserve estimates reported in this annual report do not exceed the quantities that the
Company estimates could b